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John Wiley and Sons Ltd. Paperback. Book Condition: new.
BRAND NEW, Account Management: 12.5: Sales, Ken Langdon,
The sales function is the front--line of any business. Keeping up
with the latest sales techniques is essential, as well as ensuring
you have a motivated, incentivised and focused sales team
well--versed in the basics of selling, from identifying new
prospects and getting repeat business to closing the deal. This
module gives essential insight into all the key sales drivers such
as account management, handling complex sales, selling
services, FMCG selling, customer relationships and self--
development for sales people.
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Totally among the best publication I actually have actually go through. It can be filled with wisdom and knowledge
Once you begin to read the book, it is extremely difficult to leave it before concluding.
-- Glen Er nser  

Totally among the best ebook I actually have ever go through. It is probably the most awesome ebook we have go
through. You can expect to like just how the blogger publish this ebook.
-- Em ilia no Mur phy    
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Createspace Independent Publishing Platform, United States, 2016. Paperback. Book
Condition: New. Workbook. 279 x 216 mm. Language: English . Brand New Book ***** Print on
Demand *****.Twitter Marketing Workbook 2016 Learn how to market your business on
Twitter for free A best-selling...
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kn o w led ge REVIEW ( En glish ) ( C h in ese Ed itio n )              
paperback. Book Condition: New. Ship out in 2 business day, And Fast shipping, Free Tracking
number will be provided aCer the shipment.Paperback. Pub Date: 2012 Pages: 240 Language:
English Publisher: Foreign Economic and Trade University Press national application the
Undergraduate Business English...

Gran d p a Sp an ielso n 's C h icken  Po x Sto ries:  Sto ry  #1:  Th e Octo p u s ( I C an  Read                                 
Bo o k 2) 
HarperCollins, 2005. Book Condition: New. Brand New, Unread Copy in Perfect Condition. A+
Customer Service! Summary: Foreword by Raph Koster. Introduction. I. EXECUTIVE
CONSIDERATIONS. 1. The Market. Do We Enter the Market? Basic Considerations. How and
Which Niche? Market Analysis: Who Are...
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